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New Customer Operations Recurring
Experiences Automation Monetization
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Connectivity & Security Data Aggregation Real Time Visibility

Automation & Management Value Monetization Ecosystem Interoperation
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New Innovations Cloud-Based Infrastructure Analytics &
in Connectivity Management Automation
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Product Business Service Business

One time Revenue Recurring Revenue

v" Reduced Operations Cost

v" Increased Retention
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IT"S NO LONGER ABOUT BIG DATA, BUT HOW YOU GET TO

SMALL DATA
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Location-Based Services and Analytics Can Improve POS
Performance and Customer Experience

Detect Connect Engage

=  Mobile device and =  Seamless and secure Wi-Fi =  Highly-relevant content and
characteristics detected before connectivity services based on user attributes
they enter the venue =  Preferences, profile, device, and and real-
roaming credentials identified time location
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Location Analytics
Insights into customer online and onsite behavior, traffic paths, dwell times, location density, etc.
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